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Data protection runs in the family. At 29, Marvin Wuntke is carrying a legacy forward.

A Consultant at TIM AG, the largest distributor in the DACH region, Marvin joined in 

2018 and has been there ever since, dedicating his career to enabling partners across 

the full sales lifecycle, from pre-sales through post-sales support. His Cohesity journey 

began with the Veritas merger, and he has quickly grown into one of the platform’s 

most engaged technical voices in the German-speaking market. 

One of Marvin’s standout contributions is TIM AG’s 

Cohesity Solution Lab: a dedicated test, demo, and training 

environment built entirely by TIM AG. It evolved from their 

old Veritas Solution Lab and now runs on the Cohesity 

platform for training, POCs, and hands-on demos.  

Importantly, the lab isn’t just for Aces. TIM AG uses it to 

support all their partners across Germany, Austria, and 

Switzerland, including those who don’t yet have their own 

Ace. It’s a model of distributor-led enablement that extends 

Cohesity’s reach across an entire region. 

One of Marvin’s most memorable engagements started 

with zero product intent: just a basic awareness workshop. 

A single partner became so engaged it evolved into a full 

deployment: cyber resilience, M365 integration, and Helios 

threat detection. The deciding factor? Flexibility - start 

where you are, scale as you grow. That message is something 

Marvin leads with every time.Tailor your approach. Every time. 

Marvin’s advice is simple but consistently underused: 

research your customer before you walk in the door. Know 

whether cloud sovereignty is a concern. Know whether 

you’re talking to a backup team or a security team. Know 

whether you’re in a BMW-scale enterprise or a smaller 

organization that just needs a clean, straightforward 

solution. 

A default pitch wastes everyone’s time and loses deals 

Cohesity should win. A tailored conversation, even a short 

one, builds trust and opens doors. 

Why Marvin Leads with Cohesity         

What Marvin values most is the platform’s ability to 

meet customers wherever they are in their security 

journey:  

• The platform approach gives customers flexibility 

to start with the basics and layer on capabilities, 

including M365 integration, threat detection, 

and data classification, as their security posture 

matures 

• Cohesity’s cyber resilience maturity model provides 

a clear roadmap: from immutable storage to 

malware scanning, threat hunting, clean room 

recovery, and full recovery testing 

• The platform’s growing appeal is attracting a new 

generation of IT talent, something Marvin notices 

and appreciates as a next-gen voice in the DACH 

market

 Building Enablement Infrastructure                        

 One Workshop, One Win

 Life Outside the Data Center

When he’s not enabling partners or running demos, Marvin 

is on the soccer pitch, a fitting passion for someone based 

in Germany. In the summer he trades the field for hiking and 

outdoor trips with his girlfriend. 

And for a full-circle IT moment: Back in 2000, a Veritas 

trainer taught Marvin’s father. Years later, that same trainer 

sat in one of Marvin’s own sessions, this time learning 

Kubernetes on Cohesity. The generations had come full circle.

Marvin’s Pro Tip for  

Fellow Partners


